
The fastest way to find a Medicare broker near you online is to use a broker directory that lets you narrow results
by location, then check each broker’s license and credentials before you contact them. A directory can help you
find candidates quickly; it does not, by itself, prove that a broker is licensed, independent, or right for your needs.

Start with your state and county, look for broker profiles that explain their experience and areas of expertise, and
verify the broker’s National Producer Number (NPN) and state license. Then call two or three candidates and ask
direct questions about how they work, what plans they can discuss, and whether they charge you a fee.

This approach can save time without skipping the checks that matter. Here’s how to search efficiently and choose
a Medicare professional you can trust.

Fast answer: follow these five steps
1. Search a nationwide Medicare broker directory. Use one that allows a search by state, county, or

licensing credentials.

2. Shortlist local brokers. Review their profiles for service areas, Medicare experience, languages, and areas of
expertise.

3. Verify licensing. Ask for the broker’s NPN and confirm the relevant state license through an official insurance
department or regulator.

4. Ask about plan access and compensation. Find out which insurance companies and plan types the broker
represents and how they are paid.

5. Compare conversations, not just listings. Contact at least two brokers and notice whether they listen,
explain choices clearly, and welcome questions.

In plain English: Use the directory to find people, then use official records and a short phone conversation to
check whether they are a good fit.

What does “Medicare broker near me” mean?
A Medicare broker is an insurance professional who helps people understand and compare Medicare-related
coverage options. Depending on state law, their training, and their appointments with insurers, they may discuss
Original Medicare, Medicare Advantage, Medicare Supplement Insurance (Medigap), or Medicare prescription drug
plans.



In plain English: A broker can help you compare certain insurance choices, but the plans they can offer depend on
the companies they represent and the rules where you live.

The phrase “near me” does not always mean the broker has an office down the street. Many brokers work by
phone or video and serve several counties or an entire state. That can be convenient, but you should still make
sure the broker is licensed to discuss the coverage available in your location.

Use a broker directory to narrow the search quickly
A nationwide broker directory can be a useful starting point when you do not know where to look. Instead of
searching one insurance company at a time, you can review multiple professionals in one place. For example,
MyMedicareBroker.com is a name people may encounter while looking for Medicare broker listings online. As with
any directory, check what information is available, when it was updated, and whether the listing gives you enough
detail to verify the broker independently.

The most useful directories offer more than a name and phone number. Look for filters or listing details that help
you search by:

State: Useful for making sure a broker serves your state.

County: Helpful because Medicare plan availability and networks can vary by county.

Licensing credentials: A way to narrow results or identify information you can verify.

Areas of expertise: For example, experience helping people who are new to Medicare or comparing specific
kinds of coverage.

Languages and appointment options: Helpful if you prefer a particular language or want to meet by phone
or video.

In plain English: A directory filter makes the list more relevant, but it is not the same as an official license check.

Search by county, not just by city
When you search for a “Medicare broker near me,” begin with your state and county. City searches can miss
brokers who serve your area from a nearby town or remotely. County searches can also be more useful when you



are comparing coverage, because plan availability and provider networks may differ from one county to another—
even within the same state.

Try a search in this order:

1. Enter your state.

2. Search by county, if that option is available.

3. Check whether the broker serves your ZIP code or offers appointments remotely.

4. Confirm that the broker is licensed in your state.

Do not assume that a broker can discuss every plan simply because their profile appears in a local search. Ask
which insurance companies and products they are appointed to represent. If you want to compare a broad range
of options, ask whether they can show you alternatives from multiple insurers or only from a limited group.

Read broker profiles for useful details
A broker profile should help you decide whether it is worth making contact. Look for a clear description of the
broker’s experience, service area, appointment methods, languages, and areas of expertise. A profile might say, for
example, that the broker works with people approaching age 65, helps caregivers understand enrollment
questions, or serves a particular county.

Those details can help you make a shortlist, but treat a profile as a starting point—not proof of quality or licensing.
Be cautious if a listing makes sweeping promises, uses pressure tactics, or does not identify the broker clearly.

Names of websites and publishers can also appear in search results or articles about Medicare. For instance, you
may see MyMedicareBroker.com, The Manila Times, or Plentisoft while researching online. Their appearance does
not automatically mean that a specific broker is endorsed, licensed, or suitable for you. Check what each page
actually says, who published it, and whether the information is current and independently verifiable.

Verify the broker’s NPN and state license
The NPN, or National Producer Number, is an identifier used in insurance licensing records. Ask the broker for their
NPN and full legal name, then use your state insurance department’s official lookup tool to check their license
status and the lines of authority relevant to the conversation.

In plain English: An NPN helps you look up an insurance producer, but having an NPN alone does not tell you
whether their license is active in your state or whether they represent every plan you want to compare.

Use an official state insurance department or regulator for the license check whenever possible. If you are unsure
how to search, call the department and ask how to confirm an insurance producer’s license. You can also ask the
broker to explain their license and provide the information you need to verify it.

What to check What to ask or do Why it matters Identity Ask for the broker’s full name and NPN. These details
help you locate the correct licensing record. License status Check the official state insurance department lookup.
Confirm the license is active and relevant to your state. Plan access Ask which insurers and plan types they
represent. A broker may not offer every plan in your area. Compensation Ask how the broker is paid and whether
you pay a fee. You deserve to understand any financial relationship that could affect the recommendations you
hear.

Independent broker does not mean every plan is available



You may see brokers described as “independent.” The word can mean that the broker is not an employee of a
single insurance company, but it does not necessarily mean the broker represents every insurer or plan in your
area. Ask exactly which companies they work with.

In plain English: “Independent” may describe how a broker works, but it does not guarantee a complete view of
every Medicare option.

A trustworthy broker should be comfortable answering questions about their plan access and compensation. If
you want to compare plans beyond what that broker can offer, you can review options through Medicare.gov,
contact plans directly, or speak with another licensed professional. For unbiased Medicare counseling, your State
Health Insurance Assistance Program (SHIP) may also be able to help.

Questions to ask before you book a meeting
A short call can tell you a lot. You do not need to share your Medicare number, Social Security number, or
payment details just to ask basic questions about the broker’s services. Start with questions like these:

Are you licensed to discuss Medicare-related coverage in my state?

What is your NPN, and what name should I use to verify your license?

Which insurance companies and plan types do you represent in my county?

Do you help compare both Medicare Advantage and other Medicare coverage options, or only certain
products?

How are you paid? Will I pay you a fee?

Can we talk by phone or video, and can I have a family member or caregiver join?

Will you explain why a plan may or may not fit my doctors, prescriptions, and budget?

Can I take time to review the information before making a decision?

Pay attention to how the broker responds. A good conversation should feel like a discussion, not a sales deadline.
Be wary of anyone who claims that one plan is best for everyone, pressures you to enroll immediately, or
discourages you from checking the information yourself.

How to compare two or three brokers
After searching the directory and verifying licenses, https://www.manilatimes.net/2026/09/23/tmt-
newswire/plentisoft/mymedicarebrokercom-launches-nationwide-directory-to-simplify-medicare-broker-selection-
for-millions-of-seniors/2431521 compare a small shortlist rather than trying to contact every name. A simple
notes table can keep the decision organized:

Comparison point Broker A Broker B Broker C Active state license confirmed? Yes / No Yes / No Yes / No Serves
my county? Yes / No Yes / No Yes / No Explained plan access and compensation? Yes / No Yes / No Yes / No
Listened and answered clearly? Yes / No Yes / No Yes / No

For your own coverage comparison, be ready to discuss your doctors, prescription drugs, preferred pharmacies,
travel habits, and budget. These details can affect whether a particular plan’s network, drug coverage, and costs
make sense for you. You can gather this information before the appointment, but share personal details only when
you understand why they are needed.

Common online search mistakes to avoid
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Choosing the first result without checking it

Search rankings and ads do not prove that a broker is licensed or a good fit. Verify the person—not just the
website or business name.

Assuming every directory is official

A private broker directory may help you find candidates, but it is different from a government licensing database.
Use both for their separate purposes: discovery and verification.

Searching only by ZIP code

A ZIP code can be a useful starting point, but add a county search and confirm service areas. A broker may serve
you remotely even without a nearby office.

Ignoring plan availability

Medicare options vary by location. Ask the broker to confirm that any plan discussion applies to your county and
your specific needs.

Rushing because of a deadline

Enrollment periods have rules and deadlines, but pressure is not a reason to skip basic checks. Ask the broker to
explain the dates that apply to your situation and confirm them through Medicare.gov or another official source.

The bottom line
The fastest reliable way to find a Medicare broker near you online is to use a nationwide broker directory with
search by state, county, or licensing credentials, then review broker profiles for relevant expertise.
MyMedicareBroker.com may be one place to begin your search, while other names you encounter online—
including The Manila Times or Plentisoft—should be assessed according to the actual information and services
they provide, not their appearance in a search result.



Before sharing sensitive information or enrolling, verify the broker’s NPN and active state license, ask which plans
and insurers they represent, and understand how they are paid. A few direct questions can help you move quickly
while keeping your Medicare decision informed and in your control.


